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 Here is an example of a Cash Out Refinance High Balance Conforming Loan in 2021 
 To understand it... see the bottom example and explanation. 

 In the Loan Detail box you can see this is  a $822,375 loan for Summit County, CO 
 Summit County is a "High Balance Conforming Loan" county in Colorado. 
 The word "Elite" indicates that this client had a 700 FICO score giving them the best interest rates. 
 This was for a Cash Out loan where the client was getting money back after paying off the existing loan. 
 In this case, he was doing home improvement to his primary residence. 

 Note: 
 "Rate and Term" refinances will have a lower interest rate (See the adjustment under "Pricing Breakdown") 
 The FICO score and LTV (Loan to Value) also change the interest rate. 

http://housingnewsletters.com/apexmortgagebrokers


 Here is how to read this rate sheet: 
 The green bar shows the "PAR" rate where you are not "Buying Down the Rate" or Conversely "Getting a 
 Lender Credit" from this lender (UWM) to cover some or all of the closing costs. 
 Everything above the green bar is "Buying Down the Rate" 
 Everything below the green bar is "Getting a Lender Credit" 

 For a 30 year fixed "Conforming High Balance Loan" in this example, here are the rates: 
 The 3.125% rate is fixed for 30 years with a monthly payment of $3,522.85 but you have to pay $6,860.16 to get this 
 lower interest rate plus pay all the closing costs 
 The 3.25% rate is fixed for 30 years with a monthly payment of $3,579.03 but you have to pay $2,353.54 to get this 
 lower interest rate plus pay all the closing costs 
 The 3.334% rate is fixed for 30 years with a monthly payment of $3,617.05 
 The 3.375% rate is fixed for 30 years with a monthly payment of $3,635.69 and you get $1,141.55 to apply to the title 
 charges or some other closing cost. 
 The 3.5% rate is fixed for 30 years with a monthly payment of $3,692.83 and you get $4,283.03 to apply to most if not 
 all of the closing costs. 

 Which rate to choose depends on your specific situation 

 Choice 1. Buying Down the Rate for lower monthly payments with higher closing costs  (The Lender's version 
 of "Pay Me Now") 
 If you were going to keep the home forever and someday and give it to your children...It might make sense to "Buy 
 Down the Rate" in this example 
 $38.02 lower monthly payment for a 3.25%  (Vs the 3.334% rate)  x 12 months = $456.24 less each year in payments 
 $2,353.54 Cost to Buy Down the Rate divided by $456.24 = Takes 5.16 years to break even  (every year after this you 
 are ahead of the game) 

 Choice 2. PAR Rate with No "Buying Down the Rate" or "Lender Credit" 
 Getting a rate of 3.334% and either paying the closing costs on the Loan Estimate or using some of the home's equity 
 to cover the closing costs with a higher loan amount. 
 Keep in mind...no matter how much money you are borrowing at any interest rate...you are paying "Future Dollars" to 
 pay off the loan. 
 Think of "Future Dollars" as "Cheap Dollars" that do not have the same ability to buy goods down the road. 

 Choice 3. Getting a Lender Credit in return for paying more in monthly payments  (The Lender's version of 
 "Pay Me Later") 
 If your main goal is to pay off the existing loan and not have any closing costs...this might make sense to do. 
 $18.64 higher monthly payment for a 3.375%  (Vs the 3.334% rate)  x 12 months = $223.68 more each year in 
 payments 
 $2,353.54 Cost to Buy Down the Rate divided by $456.24 = Takes 5.16 years to break even  (every year after this you 
 are ahead of the game) 

 On a side note...I hate the words "No Cost Refinance" because it is not truthful. There are always costs in financing. 
 You are just choosing to have those costs taken out of the home's equity or paying a higher monthly payment for the 
 entire loan. 

 As you can see... the choice is really yours to make. When you look at the rate sheet we will send you the numbers 
 will be different each day depending on daily rates, midday pricing changes and your unique loan details like FICO 
 score, LTV  (Loan to Home Value)  , Etc. 

 I hope this explanation helps give you clarity on things most loan officers don't explain. 
 Keep in mind that a Loan Estimate is another piece of the puzzle that you should alway ask for (Not a "Fee 
 Worksheet") 
 Don't worry...we will explain that in another email. 

 The top rate sheet is your scenario. 

 To understand it... see the bottom example and explanation. 

 The bottom example shows a $822,375 loan for Summit County, CO 
 Summit County is a "High Balance Conforming Loan" county in Colorado. 
 The word "Elite" indicates that this client had a 700 FICO score giving them the best interest rates. 
 This was for a Cash Out loan where the client was getting money back after paying off the existing loan. 
 In this case, he was doing home improvement to his primary residence. 



 Note: 
 "Rate and Term" refinances will have a lower interest rate (See the adjustment under "Pricing Breakdown") 
 The FICO score and LTV (Loan to Value) also change the interest rate. 

 Here is how to read this rate sheet: 
 The green bar shows the "PAR" rate where you are not "Buying Down the Rate" or Conversely "Getting a 
 Lender Credit" from this lender (UWM) to cover some or all of the closing costs. 
 Everything above the green bar is "Buying Down the Rate" 
 Everything below the green bar is "Getting a Lender Credit" 

 For a 30 year fixed "Conforming High Balance Loan" in this example, here are the rates: 
 The 3.125% rate is fixed for 30 years with a monthly payment of $3,522.85 but you have to pay $6,860.16 to get this 
 lower interest rate plus pay all the closing costs 
 The 3.25% rate is fixed for 30 years with a monthly payment of $3,579.03 but you have to pay $2,353.54 to get this 
 lower interest rate plus pay all the closing costs 
 The 3.334% rate is fixed for 30 years with a monthly payment of $3,617.05 
 The 3.375% rate is fixed for 30 years with a monthly payment of $3,635.69 and you get $1,141.55 to apply to the title 
 charges or some other closing cost. 
 The 3.5% rate is fixed for 30 years with a monthly payment of $3,692.83 and you get $4,283.03 to apply to most if not 
 all of the closing costs. 

 Which rate to choose depends on your specific situation 

 Choice 1. Buying Down the Rate for lower monthly payments with higher closing costs  (The Lender's version 
 of "Pay Me Now") 
 If you were going to keep the home forever and someday and give it to your children...It might make sense to "Buy 
 Down the Rate" in this example 
 $38.02 lower monthly payment for a 3.25%  (Vs the 3.334% rate)  x 12 months = $456.24 less each year in payments 
 $2,353.54 Cost to Buy Down the Rate divided by $456.24 = Takes 5.16 years to break even  (every year after this you 
 are ahead of the game) 

 Choice 2. PAR Rate with No "Buying Down the Rate" or "Lender Credit" 
 Getting a rate of 3.334% and either paying the closing costs on the Loan Estimate or using some of the home's equity 
 to cover the closing costs with a higher loan amount. 
 Keep in mind...no matter how much money you are borrowing at any interest rate...you are paying "Future Dollars" to 
 pay off the loan. 
 Think of "Future Dollars" as "Cheap Dollars" that do not have the same ability to buy goods down the road. 

 Choice 3. Getting a Lender Credit in return for paying more in monthly payments  (The Lender's version of 
 "Pay Me Later") 
 If your main goal is to pay off the existing loan and not have any closing costs...this might make sense to do. 
 $18.64 higher monthly payment for a 3.375%  (Vs the 3.334% rate)  x 12 months = $223.68 more each year in 
 payments 
 $2,353.54 Cost to Buy Down the Rate divided by $456.24 = Takes 5.16 years to break even  (every year after this you 
 are ahead of the game) 

 On a side note...I hate the words "No Cost Refinance" because it is not truthful. There are always costs in financing. 
 You are just choosing to have those costs taken out of the home's equity or paying a higher monthly payment for the 
 entire loan. 

 As you can see... the choice is really yours to make. When you look at the rate sheet we will send you the numbers 
 will be different each day depending on daily rates, midday pricing changes and your unique loan details like FICO 
 score, LTV  (Loan to Home Value)  , Etc. 

 I hope this explanation helps give you clarity on things most loan officers don't explain. 
 Keep in mind that a Loan Estimate is another piece of the puzzle that you should alway ask for (Not a "Fee 
 Worksheet") 

 Don Reynolds, NMLS 1217170, is a licensed loan broker in these states: 
 Colorado  100055545 &  Florida  LO-5331  Apex Mortgage Brokers  (NMLS 1731285) 

 Click Here to Start Your Loan Application 
 We do NOT automatically  pull credit during the application process 

 Only after you complete this  Authorization Form (Click Here for Form) 

https://apexmortgagebrokers.loanzify.io/register?main
https://www.apexmortgagebrokers.com/uploads/ApexMortgageBrokers-BorrowerCreditCardAuthorizationUpdatedAugust152020-GoogleDocs.pdf

